First quarter, 2023

Three financial New Year’s
resolutions to explore

In 2022, nearly a quarter of Americans made New Year’s ’
resolutions to live more economically, according to 4
Statista. Here are a few similar resolutions to help

improve your overall financial well-being. 5

The New Year is the perfect time to
think about your financial future

and what you might do differently

to prepare, especially as several
governmental agencies announced
contribution increases for retirement
accounts and cost of living
adjustments for Social Security in
October 2022.

Just those increases alone create

a good reason to meet with your
financial professional to review your
wealth plans and determine if your
goals are still being met, especially
in today’s inflationary economic
environment and still somewhat
volatile markets. While setting up
that meeting, also consider these
three New Year’s financial resolutions
that may be practical to accomplish
this year.

Complete a family inventory —

The family inventory workbook is a
helpful tool for listing and sharing
financial asset information with family
members. Investors often use it as

a part of estate planning, creating a
quick-access guide of your family’s

current financial status for your

heirs, including personal and health
information, financial information

like banking, investments and
insurance and identifying other estate
planning information like a will or
trust information.

By having your assets inventoried, if
an emergency were to happen to your
family, your loved ones would have
access to your wishes and knowledge
of your documents, making it easier
for them to confirm that your wishes
are fulfilled.

Develop or update your estate

plan — Estate planning is an
important financial goal for everyone
to address because it helps your
family to manage your financial
assets after death. Start with the
family inventory, and work with your
legal professional to determine

if a will or trust will work best for
your family.

A key decision that may affect the
estate planning choices you make is
determining how you want your family
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Three financial New Year’s resolutions to explore, continued from page 1

legacy to continue for generations in
the future. By bringing your children
and heirs into the conversation, you
create an opportunity for your family
to jointly plan how your family wealth
will continue to meet your family
wishes throughout the years.

If you already have a will or trust, be
sure to review your estate planning
documents to confirm they continue
to meet your wishes. If it’s been three
years or more since your last review,
looking through your will or trust at
this time can help you identify any
estate planning goals that need to be
added or updated, based on changes
in your life or family. It may also be an
opportune time to determine if there
are new strategies available to help
your family meet your objectives.

Finally, an important step in estate
planning that often is missed by
families is communicating about
those plans. Often, when that
happens, the result is family strife
later on, as well as confusion with
loved ones on if they’re fulfilling their
parents’ wishes.

A good way to start this conversation
is by talking about the family legacy.
It can make it easier to enter the

discussion of the family estate and
how your children and heirs will
continue building that legacy.

Consider health care planning —
With the costs of health care
increasing, developing a long-term
care plan is still important. Estimated
monthly costs of a private nursing
home are now at $9,034 and a home
health aide costs $5,148, according
to Genworth.

Medicare doesn’t cover most long-
term care support and services
expenses, according to the
Department of Health and Human
Services, though Medicaid may
provide some help when a patient is
diagnosed with a chronic disabling
condition. Because it’s impossible to
predict if your family will experience
long-term—or chronic—medical costs,
long-term care insurance may provide
a solution if they were to occur. Only
11% of Americans purchase long-term
care insurance, according to Urban
Institute, but it may be essential to
help protect your assets, and those of
your adult children.

Often, investors explore long-term
care planning for themselves, but
many children in the Sandwich

Generation find themselves also
needing to think about long-term care
expenses for their parents. While
developing a long-term care plan,
work with your financial professional
to look at long-term care insurance
solutions for several generations in
your family. With careful planning

for all generations, the hope is your
family will not experience cash flow
needs or need to borrow against your
portfolio to cover an emergency.

Get started on your 2023
financial resolutions today

Work with your financial professional

to discuss your specific goals and
circumstances. He or she can help you
decide whether completing the family
inventory, evaluating estate plans or
financing potential long-term care needs
may be worthwhile financial resolutions
for you to accomplish this year. He

or she can also recommend other
strategies to implement in 2023, based
on your unique life, family situation and
what you envision for the future.
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How to develop a long-term financial game plan

When discussing long-term wealth planning, your financial professional may help you
look at your big picture to confirm that all goals are being addressed, without creating

conflicts between them.

If you have assets housed in
different financial institutions, it
may be difficult for your financial
professional(s) to generate a

big picture wealth plan for you.
Other unintended consequences
of not having a single view of your
investments may include over-
diversification, conflicting advice or
unneeded duplication intended to
achieve goals.

To help avoid these potential
financial missteps, there are a couple
of things you can do.

One is to consider consolidating
your investment portfolios into one
account or set of accounts with

one financial professional at one
institution. Another is to ask your
financial professional if he or she
has tools that will help aggregate
your investment information into one
convenient place that you can both
use to make well-informed decisions.

The financial professional who
provided this newsletter to you may
be able to help you with both of
these approaches.

Wealth transfer

Imagine walking into a house and
knowing that in the hall closet, you
will find the important paperwork
giving you ownership of the home.
You open the closet, and a shower

of papers cascade down upon you,
completely unorganized and not
easily identified. That scenario is
often what happens figuratively when

children inherit wealth without a good

wealth transfer plan in place.

Completing the Family Inventory (also

highlighted in our cover story) may
be an effective way to help your heirs
find the information they need, at a

Establishing a long-term
financial game plan is one
step toward helping your
family feel confident about
your future wealth and
achieving your financial
goals. Use the start of the
year to sit down with your
financial professional to
discuss your wealth plan and
how you can be prepared for
unexpected surprises.

time when they may be grieving and
experiencing a wide range of other
emotions. Giving a completed copy
to your financial professional may
also help him or her have a complete
picture of your financial affairs to
help you make smart choices about
both your investment portfolio and
your estate planning strategies. Plus,
you enjoy peace of mind, knowing
your loved ones will have one point
of contact to help them manage
their inheritance through your estate
plan. As it’s impossible to predict the
future, having your wealth transfer
plan documented in place now may
be a benefit for your family in the
future—when needed.

Preparing for potential
big tax bills

While tax situations may change
annually, you can develop a long-term
plan for addressing big tax bills when
they happen. Work with your financial
professional to determine situations
in your wealth plan that may cause
this to happen (i.e. selling a business,
receiving an inheritance or making
required minimum distributions from
your retirement accounts). Identifying
these situations in advance allows
you to determine a game plan for
having funding available to cover
those tax bills.

One option is to establish an RBC
Credit Access Line, offered by Royal
Bank of Canada. This provides you
with same-day liquidity, offering you
the flexibility of maintaining your
investment portfolio and keeping your
long-term financial strategy in place,
while also having liquidity to cover
your tax debt.

Even if you work with your financial
professional and tax advisors
throughout the year in anticipation
of the annual tax bill, it’s still a good
idea to have a strategy in your wealth
plan to help cover surprise large

tax bills.

IMPORTANT: The projections or other information generated by WealthPlan regarding the likelihood of various investment outcomes are hypothetical in nature, do not reflect
actual investment results and are not guarantees of future results. Results may vary with each use and over time.
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Why wealth planning is a process, not a product

Just like death and taxes, everyone will experience changes throughout life that may
impact a solid wealth plan strategy. Births and deaths in the family, marriages and
divorce and starting or ending a career are common life changes. Some people will
experience significant wealth changes, and some will face political, health or even
environmental situations that may cause disruption in their family lives.

Wealth planning should be considered
a process and not a product. It is not
something you do once, then put in

a drawer and forget about. On the
contrary, your wealth plan should
serve as the foundation for ongoing
conversations with your financial
professional about your financial
goals and how to achieve them.

A good wealth plan also includes
strategies for the what-if situations—
like when life changes happen. Maybe
the change is creating the need for
anew goal, or an adjustment to a
current goal? Once you have your
wealth plan developed, it’s important
to review it frequently. Reasons
include:

Market changes — Markets are
constantly changing, which may
impact how your wealth planis
achieving your goals.

Relationship changes — As children
are born into the family, or people
pass away or get married or divorced,
any time you have a relationship
change in your family, it’s a good

idea to review your beneficiaries and
estate plans to confirm that your
wishes are still being accommodated.

Location changes — Taxes and
legislation vary between communities,
states and countries. Your wealth plan
may need a complete strategy review
if you move to a new state or country
to accommodate your new location

of residence.

Career changes — Building or selling
a business or changing jobs can
influence a wealth plan. Even losing

a job affects health insurance or
retirement savings plans. Be sure to
review your wealth plan any time your
family experiences a career change.

Health changes — One goal of a
well-designed wealth plan is to have
health care financial coverage in
place to address any medial costs
that may pop up suddenly. However,
as health changes occur, it doesn’t
hurt to review those plans to confirm
your wealth goals will continue
being achieved.

Political changes — While it does
take time for the federal government
to push legal changes through
Congress, it doesn’t hurt to put your
wealth plan through a strategy
review as elected officials change at
the state and federal levels. Special
areas to keep in consideration
include your estate plan and tax
plan, as well as retirement timing.

It’s important to review your
wealth plan on a regular
basis, especially if you have
updated or new wealth
goals. Schedule an annual
meeting with your financial
professional to look at your
wealth plan considering
changes you know about
and to discuss outside
influences that may create a
need for updates.
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Tips to enhance your financial wellness in 2023 and beyond

Making financial wellness a part of your New Year’s resolutions is as important as those
goals you make for physical and mental wellness. Financial well-being impacts overall
health and wellness. It may seem like a daunting task to some, but it doesn’t have to be.

For these reasons, many financial
professionals compare financial
wellness to a journey. Breaking
something big down into smaller
steps taken over time can make
major changes or significant
undertakings manageable.

One way to define wellness might
be the act of practicing healthy
habits on a daily basis to better the

outcomes. With this definition in mind,

as you make financial resolutions,

it may be helpful to focus on how to
improve what you're already doing.
Setting some specific goals with
action steps to follow on a daily basis
may also help make your financial
resolutions achievable.

While financial goals differ for each
individual, addressing each of the
following four wealth management
pillars may also help guide you
through your wellness journey.

1. Accumulate and grow your
wealth—from building your
emergency fund to contributing
to your retirement fund at your
employer’s matching level to saving
in tax-advantaged accounts like a
health savings account.

2. Fund your lifestyle today and
tomorrow—from spending within
your means and avoiding bad debt
to planning ahead and saving for
big-ticket purchases, such as a new
car or vacation.

3. Protect what’s important to you—
having appropriate levels of
insurance, including varying types
from life and property to long-term
care, is foundational to sustaining
your wealth during your working
years and throughout your life.

4.Create a lasting legacy—
regardless of age or wealth, estate
planning is important and includes

having a will, power of attorney
and health care directive, plus
designated beneficiaries.

As you travel the road of life, the
following generational guidelines
may also provide direction based
on your age.

Baby boomers (born 1945-1964)
1. Maximize your wealth
2. Assess your retirement readiness

3. Develop your retirement financial
living strategy

4. Review your estate and
legacy plans

Gen Xers (born 1965-1980)

1. Manage your lifestyle spending and
accelerate your savings

2. Increase your protection (insurance
and set up an RBC Credit
Access Line)

3. Increase your retirement savings

4. Focus on wealth building

Millennials (born 1981-1996)

1. Establish or add to your
emergency fund

2. Manage your debt, such as student
loans and credit cards

3. Manage your lifestyle spending and
saving for the future

4. Start or continue your wealth
building and protection

Use these tips and the new year as an
opportunity to renew and reinvigorate
your sense of financial wellness. Do

a wellness check, establish healthy
habits, make wise decisions, follow
preventative measures and make
important life stage adjustments.

Like with any New Year’s
resolution, to succeed you
need to set realistic goals.
You certainly don’t have to
tackle everything all at once
or do it alone. Work with
your financial professional
to help you focus on what’s
most important to you and
what will be most impactful.
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The information contained herein is based on sources believed to be reliable, but its accuracy cannot be guaranteed. The articles and opinions in this advertisement are for
general information only and are not intended to provide specific advice or recommendations for any individual. Published on January 10, 2023.

RBC Credit Access Line is a securities-based, demand line of credit offered by Royal Bank of Canada, an Equal Opportunity Lender and a bank affiliate of RBC Capital
Markets, LLC. Subject to credit approval. Securities-based loans involve special risks and are not suitable for everyone. You should review the provisions of the RBC Credit
Access Line agreement and related disclosures, and consult with your own independent tax and legal advisors about any questions you have prior to using RBC Credit Access
Line. Considerations should be given to loan requirements, portfolio composition and diversification, time horizon, risk tolerance, portfolio performance expectations, and
individual tax situations. There are important risks associated with securities-based loans that you should consider:

« You will be required to deposit additional cash or securities, or pay down the line of credit, should the value of your securities decline below the percentage equity you must
maintain or the percentage equity you must maintain increase. During a market downturn in which the securities in your portfolio decline in value, the percentage equity you
must maintain will cause your losses to be greater than if there were no loan against your portfolio. Your losses can exceed your original collateral amount.

* You are not entitled to an extension of time to satisfy equity percentage requirements.

» Should you be unable to maintain the required percentage equity, some or all of your securities may be sold without prior notice to you. In the event of such a sale, you

will not be entitled to choose which securities are sold, your long-term investment strategy may be interrupted and you will be responsible for all resulting fees and tax
consequences.

* Royal Bank of Canada may increase equity percentage requirements at any time without prior notice to you and may require you to pay down your line of credit, in part or in
full, at any time and for any or no reason.

« The rates, terms and conditions of your RBC Credit Access Line are subject to change in accordance with the terms of the RBC Credit Access Line agreement.

» Should the rate of your RBC Credit Access Line be set to float against an index, you will be subject to greater interest costs in a rising interest rate environment.

RBC Credit Access Line is a non-purpose facility. The proceeds of an RBC Credit Access Line may not be used to purchase, trade, or carry margin stock or repay a margin

debt that was used to purchase, trade, or carry margin stock. Royal Bank of Canada may demand repayment of all proceeds of RBC Credit Access Line advances that it has
reasonable basis to believe were used to purchase or carry margin stock.

RBC Clearing & Custody, a division of RBC Capital Markets, LLC, is a registered Broker-Dealer, Member FINRA/NYSE/SIPC, and is not a bank. Where appropriate, RBC
Capital Markets, LLC has entered into arrangements with the Royal Bank of Canada to help facilitate and service your RBC Credit Access Line. RBC Capital Markets,
LLC and its affiliates and their employees do not provide tax or legal advice.

Our firm does not provide tax or legal advice. All decisions regarding the tax or legal implications of your investments should be made in connection with your independent tax
or legal advisor.

Investment and insurance products are not insured by the FDIC or any other federal government agency, are not deposits or other obligations of, or guaranteed by, a
bank or any bank affiliate, and are subject to investment risks, including possible loss of the principal amount invested.

RBC Clearing & Custody, a division of RBC Capital Markets, LLC, Member NYSE/FINRA/SIPC, provides clearing and execution services and/or custody services to accounts
managed by your financial professional. The referenced product or service is available through that relationship.
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